
 

 

 

 ALAN
VEINGRAD

Speaker, Motivator, Businessman,  
Retired Professional Football Player

Nice Jewish Boy Wins Dallas Cowboys Super Bowl Ring
Alan Veingrad, Offensive Lineman, shares his story of  being the only 
Jewish player on the Super Bowl Champion Dallas Cowboy Team in 
1992. With remarkable candor and alacrity, Alan keeps his audiences 

spellbound with his accounts of  the 
intense training, ruthless competi-
tive atmosphere, and performance 
requirements of  professional foot-
ball life. He relays his personal 
breakthroughs and accomplish-
ments during his five years with the 
Green Bay Packers and two years 
with the Dallas Cowboys playing for 
legendary coach Jimmy Johnson 
alongside hall of  fame quarterback 
Troy Aikman and record-breaking 
running back Emmitt Smith. Alan 
has been selected for induction 
into the National Jewish Sports 

Hall of  Fame, Class of  2010 and recently 
invited to a reception at the White House 
to celebrate the first ever Jewish Ameri-
can Heritage Month.

Alan has used his championship experi-
ence to score big in his business career 
since his retirement from the NFL. He has 

held executive level business 
development positions in 
the commercial real es-
tate/mortgage industries, 
and financial services. He 
has consistently exceeded 
the revenue expectations 
for his divisional responsi-
bilities by three-digit percent-
ages and exceeded the per-
formance goals of  his sales 
teams. In his one-of-a-kind pre-
sentations Alan vividly relates 
the discipline of  being a pro-
fessional athlete and leader of  
high-performance sales teams.

“Alan Veingrad’s message 
of  personal triumph,  
commitment and
dedication will motivate 
any audience to follow  
their heart and proceed to  
accomplish their dreams.”

—Mark Sessel, President, 
PFP, Orange, Connecticut

From Football Field  
to Business Field…
Super star at both
Working with CJA and Associates, 
specialists in financial planning for 
the small business owner,  Alan has 
successfully parlayed his skills from 
the field of  football to the field of  
business. He has utilized the strate-
gies offered by CJA in his own life 
and can now share his story of  per-
sonal and professional accomplish-
ments with small business owners 
in a genuine way. Business own-
ers relate with Alan’s dedication to 
achievement and recognize the val-
ue in diligent planning in all areas of  
their life-including business, finan-
cial, and succession planning.  He 
brings powerful insight to his audi-
ence-whether in a corporate board-
room or at a planning meeting. His 
message is one that business own-
ers can relate to and respect. 

About CJA and Associates
CJA specializes in the design and mar-
keting of innovative financial planning 
concepts and employee benefit plans 
for the small business and estate plan-
ning market.

With over thirty-five years of experience 
working with clients, their actuarial, 
marketing, legal and administrative 
experts help business owners imple-
ment  successful financial plans to pro-
tect their hard-earned success. 



 

 

 

 

 

Alan speaks to corporate and business audiences around the world bringing his  
inspirational messages of  positivism, personal excellence, leadership, team play 
and spiritual connection. His charismatic presentation style and post-retirement 
experience in business development have made him a much sought after speaker 
by Fortune 500 companies, professional services firms, and owner-managed busi-
nesses whose management seeks to  lead their organizations by exemplifying a 
culture of  personal and professional achievement blended with a higher purpose.

Alan also speaks to colleges and universities, sports organizations, and business 
owners   who are intrigued by the unlikely juxtaposition of  his personal story.  

Touchdowns are a Team Effort—  
Offensive Play in a Defensive World
Every CEO needs a great offensive line to deliver a 
performance worthy of  a Vince Lombardi trophy. 

The same skills and qualities that enable a player to win the game ball are those 
required to accomplish the spectacular effort needed to enable your team to meet 
shareholder expectations and deliver consistent customer value. Alan details his 
five-point program that serves as the play book for your organization to score big; 
no matter how challenging the formation or how long the odds.

Don’t Lose your Super Bowl Ring—
Protecting what you’ve earned by surrounding yourself with the proper front line
Behind every successful business man is a unique story of  struggle, determination 
and achievement. These accomplishment need to be protected by diligent plan-
ning.  Alan explains in detail why surrounding yourself  with the proper left tackle 
to protect your blind side in business planning and personal planning is an integral 
part protecting one’s legacy. He will outline a playbook of  tools for developing your 
own financial plan and a game winning strategy for your business.

In Overdrive at Over Time—
Consistently Doing More Than What’s Expected
Personal excellence begins with doing more than what’s expected—
more than what the terms of  the contract specify. The NFL is not 
for the faint-hearted, you must be over-the-top crazy, hyper-intense, 
super-focused, and totally dedicated. Doing more than the minimum; 
never focusing on the language in the contract or the strict construc-
tion of  the suggested workout. It’s all about doing more—run more, 
lift more, study more.

For more information, please contact:
Angel King at CJA

aking@cjamarketing.com
(239) 298-8210

“One of  Alan’s strongest attributes is his ability to effectively communicate and motivate 
people to do more. He is a pleasure to work with!”

~Michael Boggiano, Senior Vice President, National Sales Manager at Bayview Financial
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